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AREA PROFESSIONALS REACHING NEW HEIGHTS




How many of us have sat teary-
eyed in front of our TV screens,
watching well-deserving fami-
lies-in-need lay eyes on their new
homes for the first time after a
community chants “Move that
bus!"? '

Guilty as charged.

It's no secret what the power of
a family's home possesses. The
team at Landmark Real Estate
and Development know this well
and they are willing to go above
and beyond to meet their custom-
ers’ expectations.

“Our philosophy from day one has
been to build the finest home, in
the right location and to exceed
our customers’ expectations
throughout the entire home build-
ing process. Thirty years later, the
same vision and mission guide
the company.”

Without innovation, it's a piece
of wood. Without a plan, it's just
cement. Without heart, it's simply
brick. But when put in the hands
of gifted visionaries, these mate-
rials become a home, a place of
retreat that’s werthy of rejoicing.

The unigue building process led
by the Landmark team is more
than a construction job. For Wil-
lis, it's an opportunity for all par-
ties to appreciate the involved
creative process that goes into a
home's construction.

“It's a chance for
you to see the qual-

. Wist

ity materials and disciplined ap-
proach to construction that goes
into the creation of your new
home. It’s also a chance for you to
enjoy the rare and exciting expe-
rience of watching what was once
just a dream, take shape” says
Willis. "But the process doesn't

* stop with construction, It goes

well beyond the time that you
maove into your new home to make
sure that living in your home is
more enjoyable than you'd imag-
ined.”

Landmark Real Estate and Devel-
opment has held this ambitious
mentality through the volatile
economy. And, as a result we have
built and sold over 161 homes
from 2009-2011. Our team is cur-
rently undertaking 2 fall show-
cases, 11 custom homes, g spec
homes, a 374-unit apartment
construction and 16 condos in
Door County.

“WWe're committed to your
comfort every step of the
way. It's our philosophy.
It's the way we do busi-
ness. We are a small team,
but we work like a well-
oiled machine. It’s a ton
of hard work but it's a la-
bor of love and well worth
it,” says Garot. “A great
home is not defined by
square footage, but by
whether it fulfills the ex-
pectations and needs for
each unique family.”
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